
3 BIG REASONS… 
More Dads Aren’t 
Buying EVs 
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ACCORDING TO J.D. POWER PIN DATA, BATTERY ELECTRIC VEHICLES (BEVS) 
COMPRISED 3% OF AUGUST  2021 YEAR-TO-DATE RETAIL SALES SHARE IN THE 
UNITED STATES. 

Why aren’t more men aged 50 years and older buying 
EVs and what can automakers do about it?

Interested in learning more?
Contact your J.D. Power representative or Stewart.Stropp@jdpa.com directly to learn more.

He needs more information. 
30% of EV non-considerers cite “lack of information” as a reason for 
their resistance. Most people have only driven internal combustion 
engine (ICE) vehicles, so EVs are new and unfamiliar to them. Providing 
information and educational opportunities can de-mystify EVs for many 
shoppers, breaking down their barriers to consideration and increasing 
their interest and confidence.

He thinks he has range anxiety, but… 
EV consideration is highest among people who have the longest daily 
commutes and take the most road-trip vacations. In fact, drivers who 
have commutes that are 1 hour or more are 4X times more likely to 
consider an EV than people who have no commute at all. It seems, for 
people who drive a lot, the prospect of eliminating gasoline expense 
neutralizes whatever EV range anxiety they might have.

He’s looking at sticker price, not total cost 
of ownership.
EV non-considerers cite "purchase price" as the main reason they're not 
considering an EV. Most BEVs on the market today are priced higher 
than their ICE equivalents. However, many EVs are comparable in cost to 
ICE vehicles over the full ownership cycle after accounting for tax credits, 
incentives, utility rate adjustments, fuel and maintenance savings.
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